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Ronald Krannich, Caryl Krannich : Dynamite Salary Negotiations, 4th Edition: Know What You're Worth and
Get It! before purchasing it in order to gage whether or not it would be worth my time, and all praised Dynamite
Salary Negotiations, 4th Edition: Know What Y ou're Worth and Get It!:

1 of 1 people found the following review helpful. okBy mcberkowitthere is no definitive formulafor getting the most
out of salary negotiation.l have read severa books on the subject and picked up afew pointers from each...so thisis


http://f3db.com/pub/links.php?id=1570231435

not the only volume you should read, but make it part of the overall education on the subject.O of 0 people found the
following review helpful. Not what | was looking for.By James BeattyNot what | was looking for, had different
examples than what | needed. When through, but did not have the info | wanted.O of 0 people found the following
review helpful. Five StarsBy kcheksGreat

In today's talent-driven economy, knowing how to negotiate the best possible salary and benefitsis critical to long-
term career success.

Excerpt. Reprinted by permission. All rights reserved.From Chapter 1: Y ou may be worth alot more than you think -
or at least more than what's in your paycheck. If you want to make more money in your present or future job, then this
book isfor you. If you're not sure what you're worth, or how to handle ajob offer, then let's talk.



